


You’re tired of 

speaking for free & 

being promised 

great “exposure”



You want to find 

high-fee speaking 

gigs without the 

high-fee marketing 

budget



You want to 

eliminate the 

guessing game & 

know exactly how 

much to charge for 

your speaker fees



Truth #1: 

85% of all freelance trainers & speakers go out 

of business within first 18 months



Truth #2: 

Most speakers lack a proven strategy & 

mentoring to build a profitable speaking business



Truth #3: 

100% of what we’re going to teach you today 

can be implemented right now!
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The “go to” guide for speakers 

who want a

predictable
step-by-step system

to a steady stream of 

perfectly-targeted speaking clients

confusion
frustration overwhelm

for selling

without
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Poll Question #1
Pick one that best describes the current status of 

your speaker business

1) I don’t speak at all at this time

2) Speaking is a side hustle / hobby

3) I’ve had a full-time speaking business 0 – 2 years

4) I’ve had a full-time speaking business 2 – 5 years

5) I’ve had a full-time speaking business 5+ years



Finding 

speaking gigs

Setting 

speaking fees
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Social Media

Professional 

Associations

Colleges & 

Universities

Email Marketing 

Campaigns

Publications

Meeting Planner 

Websites

Speaker’s 

Bureaus

Promotional 

Webinars





Poll Question #2
What is your current speaker fee range?

1) $0 - $2,500

2) $2,500 - $5,000

3) $5,000 - $7,500

4) $7,500 - $10,000

5) $10,000+



Finding 

speaking gigs

Setting 

speaking fees



1. Testimonials

2. Videos & 

Photos of You 

in Action

3. Speaker Demo 

Video

4. Speaker 

Website

5. Speaker Kit

6. Social Media 

Presence

7. Industry Expert

8. Branded Model 

/ Framework

9. Published a 

Book

10. Represented by 

a Speaker’s 

Bureau

11. Sought After by 

Media



SPEAKER FEE RANGES
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QUESTION AND 
ANSWER TIME WITH 
ANNE AND SARDEK



Anne Bruce
abruceal@aol.com

www.annebruce.com

Sardek Love
splove@ictscorp.com
www.sardeklove.com


